Protective Life Fine Tunes Term Pricing to Maintain Top
3 Position

Protective's Classic Choice Term is Find out more about these changes
about to be even more competitive. from Protective...

As the dust settles from the 2017

CSO and PBR transition, carriers like e Formal Announcement from_
Protective that are committed to Protective

being a price leader are making sure

they are well-positioned to earn your
term insurance business. Read on for
the details!

From Protective... /‘\

At Protective Life, we're committed to remaining competitive in the term P rOtec't ive

marketplace and providing innovative solutions that meet the needs of your Life Insurance Company
clients. That's why we're repricing Protective® Classic Choice Term, so you can offer this same great
protection at a more affordable price. The new rates will go into effect beginning January 13, 2020.

No matter which way you quote Protective Classic Choice Term — in monthly or annual pay scenarios —
Protective lands on top with our market-leading rates:

e Top three — or better — 80% of the time in annual pay scenarios.
e Top three — or better — 91% of the time in monthly pay scenarios.

Transition Rules:

o For ticket business and direct writers (not including NY): applications must be signed and received on
or before Monday, February 10, 2020 to receive current rates.

e For paper business: applications must be signed and received on or before Monday, January 27, 2020
to receive current rates.

e Any application in underwriting on January 13, 2020 may choose between the old and the new version
of the product.

For financial professionals use only. Not for use with the general public.
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